PLAY TO WIN!
If you don’t want to have a boss… you must develop the skill of making powerful choices!
You can’t control the outside world… you can control your inner world…

You can’t control events… but you can control the meaning you give them.

You can’t control when things will reap… but you can control what you sow… 

Successful people are RESULTS ORIENTED… Unsuccessful people are COMFORT ORIENTED
Three things successful people choose to do daily… 

1. Successful people enjoy being accountable to themselves and that's what why they have manifested a world without a boss.
2. Successful people are self-adjusting on a daily basis to stay on track with their desired results.  Did you know a plane is off course 95% of the time... and without constant adjustment against the headwinds... no flight would ever land at its destination.  Learn how to adjust your course around the headwinds of your life… and you will create the life of your dreams. 
3. Successful people have mastered how to “Influence Themselves” to do what they know needs to be done to create the RESULTS they want.  We all know “What to Do” to be healthy and lose weight for instance… but the difference for those who CREATE RESULTS is the choices they make to support themselves at the highest levels to honor their commitments to self!     
You are your FIRST REP in the business.  Each day ask yourself “If everyone in my business did what I did today… would I be happy”?  Everyone WANTS fast results in their Free Enterprises… but those of you who want to “Play to Win” will want to make use of DAILY CAFS to develop the skillsets in the 3 areas mentioned above.

It’s your business… Success is a Your Choice!
Daily Email Instructions:   Powerfully reviewing your day in 5 minutes
 

Tracking Your Daily Numbers:
 
C-A-F-S Explanation 

C = Contacts  = Number of people contacted today. Break it down into # of LIVE Calls and # of Voice Drops 
A = Appointments = Number of people who said they will watch the website presentation or meet with you for a 

LIVE presentation.
F = Follow-ups = Follow-up appointment - Phone Interview or Actual Presentation if you met LIVE.  
S = Sales 
New Customers:
(Number of New customer purchases)
New Reps:

(Number of New Reps Signed up in your business) 
YOUR DAILY NUMBERS:
CONNECTING from your COMMITTED PROSPECTING TIME

C                               Live                       Voicedrop
A 
F
S

THE POWER OF MINDSET:  Let’s review the day

1)      FOCUS FOR TOMORROW:  Write down 3 things you can do between now and this time tomorrow that will help you move forward in your business:

2)      REVIEW OF TODAY:  Write down 3 things you did very well today that helped you grow your business today: 

3)     TRAINING:  What you participated in today (Live or on CD or Books):
4)
INTEGRATION: What SPECIFICALLY will change in your BEHAVIOR or THINKING related to your business from what you HEARD, READ or WATCHED for training?  
 
	What are your COMMITTED HOURS to EACH SEGMENT of YOUR BUSINESS???


All our dreams are in the realm of the IMPORTANT but NOT URGENT.
The reason so few people make inroads to create their dreams is because
they never COMMIT the UNINTERRUPTED TIME.

Daily HOURS committed to PROSPECT and connect with LIVE PEOPLE daily: Prospecting and connecting with people is the heart of your business.  You should have a minimum of 7 - 10 HOURS OF PROSPECTING… not including training if you are SERIOUS about your success: 
	 

1) Protected Prospecting  and   2) Training Topics
 

	 
	Sunday
	Monday
	Tuesday
	Wednesday
	Thursday
	Friday
	Saturday

	MORNING  PROSPECTING
	
	
	
	
	
	
	

	AFTERNOON  PROSPECTING
	
	
	
	
	
	
	

	EVENING  PROSPECTING
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	

	TRAINING TOPICS CALLS
	
	
	
	
	
	
	


